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| Section ~ A _
1. Answer all tem questions in 50-75 words. All questions carry equal marks. + 10x2=20
" (@ Whatis Sales Budget ? ' ' S
(b) What is POP ?
(c) Whatis Superstore ?
(d) What is Territory ?
(e) What is Sales Quota 7
(f) What is Multi Brand Outlet ?
(g) What is Multichannel marketing system ?
(h) What are combination stores ?
(i) Who are rack jobbers ?
(G) What do you mean by Straight Salary CoinpenSatidn Plan ?
Section—-B

2. Answer any three of the following questions in not more than 200 wérd,s": . 3 x 10 =30
(a)' “Sales is the onlil function generating révenue, rest all incur cost.” Explain.
(b) What are different fechniques of Sales forécasting ?
(c) Explain the steps involved in design of distribution channel.
(d): What are the types of confrol of distribution channel ?
(e) What spec1al care is requirement in recruitment of sales personnel ‘7
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_ Section - A v
1. ‘ Answer all tem questions in 50-75 words. All questions carry equal marks. - 10x2=20
(a) What is Sales Budget ? B ' o
() Whatis POP?
- (c) What is Superstore ? |
(d) What is Territory ?
(e) What is Sales Quota ?
(f) What is Multi Brand Outlet ?
(g) What is Multichannel marketing system ?
(h) What are chbination stores ?
(i) Who are rack jobbers ?
() What de ‘you mean by Straight Salary Compenéatid_n Plan ?
Section-B

2 | Answer any three of the followmg questions in not more than 200 words B 3 x 10 30
(a) “Sales is the only functlon generating revenue, rest all incur cost.’ Explam
(b) What are different techmques of Sales forecasting ?
(c) Explain the steps involved in design of distribution channel.
(d) What are the types of confrol of distribution channel ?
(e) What spec1al care is requlrement in recruitment of sales personnel ‘7 |
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